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What makes Corinthian Contracting 
a pillar of commercial contruction?
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Building long-term relationships with developers and tenants.

CORINTHIAN CONTRACTING is committed to sustaining mutually beneficial 

relationships with developers and tenants for all types of construction projects — 

site development, office buildings, retail centers, commercial building complexes, 

stand-alone structures and tenant/special-use build-outs. Our culture of consultation, 

collaboration and communication makes us the general contractor of choice for 

developers and tenants. 
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INSIGHT. KNOWLEDGE. EXPERTISE

Booking appointments now!
  info@jbeardcompany.com

Landlord & Tenant Representation | Property Sales & Disposition | Buyer & Site Acquisition
Commercial Property Management | Development & Consulting Services | Commercial Real Estate Investment

10077 Grogan's Mill Road | Suite 135 | The Woodlands, Texas 77380
jbeardcompany.com | 281-367-2220

Featured Properties
NNN Leased Investment
1651 Louetta Rd., Spring

• New Construction – 1st Quarter 2019
• 20 Year Remaining Lease Term
• Highly Trafficked Signalized Corner,  1/3 mile   
   from I-45

Prime Commercial Development
NWC FM 2920 & FM 2978, Tomball

• +/- 55 Acres located in the City of Tomball boundary
• Frontage on FM 2920 and FM 2978 (both 4 lanes)
• Located on NW corner of lighted intersection

End Cap Retail
25201 Kuykendahl, Tomball

• Located on Heavy Traffic corridor in Woodlands/Spring 
   Submarket
• 7,950 SF END CAP Divisible with 2,000 SF Patio Area 
• 1,535 SF 2nd Gen Retail

Prime Commercial Development
Hwy 249 @ Brown Road, Tomball

• +/- 31 & 18.5 Acres – over 1,100 Ft of Combined   
   Frontage on Hwy 249
• City of Tomball Water & Sewer Available
• Major Lighted Intersection & Highway Overpass, with 
   multiple access points

2nd Generation Restaurant 
6334 FM 2920, Spring

• 3,680 SF 2nd Generation Restaurant
• Located ½ mile west of Kuykendahl at the lighted 
   intersection of T.C. Jester and FM 2920
• Anchored by Woodforest National Bank and Texas 
   Children’s Pediatric Assoc.

Retail Pad Sites Available
I-45 & FM 3083 (Teas Rd.), Conroe

• Located at the NE Corner of I-45 and Teas Rd. 
   (FM 3083)
• Pad Sites: A-1.32 ac, E-1.0 ac, F-1.21 ac
• Conroe named “Fastest Growing US City” by US   
   Census Bureau
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Prime Retail Development Site
29135 FM 2978, Magnolia

• +/- 25 Acres
• Major Retail Hub along FM 2978 including Walmart, 
   Chase, Whataburger and more at the intersection
   with Woodlands Parkway to the north
• Approximately 857 Frontage Feet on FM 2978

Retail Pad Site Available
SH 105 & HWY 149, Montgomery

• Located on the hard corner of two main corridors in 
   Montgomery with traffic counts of over 20,000 cars  
   per day
• Outparcel of the Brookshire Brothers 
   grocery-anchored shopping center

New Mixed-Use Development – For Lease
Westgate Crossing, The Woodlands

• 60,000 SF Retail & Professional Office
• Restaurant & Retail Pad Sites Available
• Located on Main Corridor Adjacent to Regional 
   Power Center with National Retailers

HOUSTON RETAIL EVOLUTION

Charles Chapman, owner of Corinthian Contracting, 
a commercial general contracting company, logged 
years working with and learning from other 
commercial general contractors in Houston before 
deciding to set off on his own. He never could have 
predicted what would mark the start of his path.

“It was actually the day after Hurricane Ike,” he 
remembers. “I jumped in, doing repair work on retail 
buildings because of all the 
storm damage.”

In the midst of hurricane 
cleanup and the financial crisis 
that was unraveling across the 
globe, Chapman managed to 
build his company: Houston’s 
Corinthian Contracting, a 
firm with experience in site 
development, office buildings 
and special-use build-outs, but 
with a specialty in retail and 
restaurant projects.

“We’ve grown by leaps and 
bounds,” he says. “Things are 
great.”

Great, to be sure, but also 
different. Chapman says the 
focus earlier in his career 
was on big-box retailers 
and department stores. The 

internet has flipped the script, offering consumers a 
new way to get what they need.

“The projects we’re working on now provide the 
things you can’t get online,” Chapman says. “We’re 
doing a massive number of restaurants nowadays, 
as well as more boutique-type retailers.”

He predicts that trend will strengthen in Houston 
over the coming years.

“You’re going to see 
more retail space become 
occupied by service 
providers and your fast-
casual concepts, tenants 
that are not necessarily 
merchandise-driven,” 
says Chapman. “Right 
now, we’re working 
on anything from a 
20,000-square-foot 
retail building to interior 
fit-outs of fast-casual 
restaurants concepts.”

Corinthian was tapped 
as the general contractor 
on a new, 10,000-square-
foot, two-concept 
restaurant opening soon 
in the Katy area, after 
building new restaurant 

spaces for the owner in other Houston markets. The 
firm is also working on redeveloping a space along 
Washington Ave., which will house a new coworking 
venture and share the historic property with other 
tenants.

Redevelopment of existing properties is something 
Chapman expects to see more of, especially within 
Houston’s Inner Loop.

“Property owners are going in and turning old facilities 
into retail because of the location. There are still 
traditional retail properties being built beyond Houston 
in places like Webster and Clear Lake, where you can buy 
plots of land,” he explains. “But in the Inner Loop, there’s 
a lot more renovation than new construction.”

Whatever comes Chapman’s way, he’s confident his 
years of experience, great team and varied projects will 
continue to help Corinthian succeed.

“We’re very focused with working on both sides of it: 
with the developers and with the tenants,” Chapman 
says. “We have projects that are underway for a lot of 
developers around town. We’re also doing the tenant 
infill side of it, as well.”

Corinthian Contracting is a perfect example of how 
to thrive in an ever-changing retail climate: learn and 
evolve.

BY BRANDI SMITH

“You’re going to see 
more retail space 
become occupied 
by service providers 
and your fast-casual 
concepts, tenants that 
are not necessarily 
merchandise-driven.”
   – Charles Chapman




